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EDITORIAL

Peter Drucker:
Marketing’s “grandfather”!

poloyilovtag o matépag Tov
I I marketing, Philip Kotler, to
televtaio PiPAio too William A.

Cohen “Drucker on Marketing”, exm\rjooet
avagegpovtag 0Tt o Drucker pmopet va
OewpnOet Paoipa o «rarmovg» tov market-
ing! AtoTt etvat avtog oo pe oaprvela
KAl KATYOPILATIKOTITA AVAPEPETAL
oxedov amod To téhog g dexaetiag Tov ‘30
aveANUI®g OtV TePdoTLd ONpLaoia Tov
marketing otnv avdamtodn pag emyeipnong,
al\d xat g iduag g otkovopiag.
Eivat altoonpeioto o1t Kaveva amo ta 39
BiPAia mov éypaye o Peter Drucker ota 96
xpovia g org Tov, dev elvat aplepmpevo
arokAel0TiKa oto marketing, evtootolg
ot B¢oetg Tov yia to marketing éxoov
eCatpetikn) Papovtnta Kat eivat wiattepa
EIMIKALPEG V1A TV OKOVOPia pag onpepd.
Mepikég aro avtég napabdeéTovial COVOITIKA
IAPAKAT® Y1d OKEWI KAt SnIovpyKo

IPOPANpATIONO. ..

“If I am the father of
marketing, then
Drucker is the
grandfather!”
- Philip Kotler

€ O xa\vtepog Tpomog yia va mpoPAéyetg
o péNov eivat va to Snpovpyr)oets.
€ O oxomog piag emtyeipnong dev etvat to
k€pdog, aAd 1) Snptovpyia meAATOV.
¢ H npot apyr) too marketing etvat i
AKePAOTTAL.
€ To marketing dev etvat aA\n pia
Aettovpylia, alla 1) business @locogia
g emyeipnong, 1) Sovapn mg
avarrtodng!
€ Kdabe emyeipnorn) €xet 60O xat povo
dvo Aettovpyieg: To marketing kot
mV Kawotopia. Avtég mapdyoovv
aroté\eopd, ot LIONOUIEG KOOTOG.
¢ To marketing £xet 0TOX0 TIG AVAYKEG TOL
MEAATH), VG Ol IIOATOELG TIG AVAYKEG TOV
OOANTOV.
¢ To npato «Bavatneopo» onpa market-
ing elvat n avadrjtnon Tov péyloton
neptiopiov xk€POOLG.
¢ To mo onpavtiko concept Too marketing
etvat 1) dnpovpyia adiag yia Tov mehdtn.
(“The practice of Management” - 1954!)
Datvetatl 011 7 xpovia petd To 0dvato
tov, o Drucker pmopet va pag onOroet
ONPAVTIKA VA ENAVESETAOODE PLANOCOPIKC
KAl ODOLIOTIKA T elvat emyeipnorn Kat
marketing. Ze epdg opwg ovviotatat
1) peydAn evbovn Oxt povo va tov
HPEAETI)OOVIE KAl VA TOV aIloOeyTOVHE,
Aal\d va Tov eQappocovE OtV
rpdacdn), ennpealovrag Oetikd v
ropeta kabe opyaviopov kat kabe
emyeipnong.
Ot yvmoetg Tov, To Imvevpd Tov, Ot
10éeg TOV, 01 adieg TOL elvat TAPOVOEC,.
AmioteNOVV pta aveKkTipntn KAnpovopd,
v oroia propovye va adlonotrjooope
OTIV EIAVEKKLVION NG OLKOVOHLAG 1A,
‘Eva otépeo £dagog yia va otkodoprjoovpe
&va veo, DY1EG avaITuSIaKO OIKOVOHIKO
povtélo, oto omotio to marketing Oa eivat oe
0¢on odnyoo, dnpovpycvtag adia yia tovg
MENATES, TOLG ePYAOpEVODS, AANA KAl yia
ONOKANP1) TV KOLVGVidL.

Mdapxog PpaykovAoIovAog
TTpoedpog A.E ELM.
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TO MARKETING AAAAZEI MOP®H!

10 Ttaoeilg moo

AVATPEMIOVV TO OKINVIKO...

atvetat 0Tt avTo MOV IPLV PEPLKA
xpovia avagépbnke oto Har-
vard Business Review, yivetat
IPAYHATIKOTNTA OTLG HEPES
pag. «Customer capitalism», ot meAdteg
KAt TO EDPOTEPO KOO e 1) Porfeta g
Texvoloyiag, Tov internet xat T@v social
media matpvoov ota yépta Tovg Tig
oxeoelg pe Tig dlapopeg papkeg (brands),
AvAaTpEnovIag M\ peg ta dedopeva Kat Tig
TIPAKTIKEG TOL TIapadootaxkod marketing.
ITapakdte mapovoldfovidal, fie COVOIITIKO
Tpo1o, ot 10 onpavtikotepeg egeAielg mov
SLAPOPPHOVOLYV TO VEO OKNVIKO. ToL market-

ing.

1. H {ftmon yua online marketing
aovaverat
Eivat m\éov @avepd og OAOLG OTL OTAOIAKA
1o digital marketing eSeAiooetat oto
K0POTEPO KavaAt dnptovpytag {rtnong
YLC TLG EMYELPTOELG KAl PANOTA pIE
évtovo pvdpo. ONo kat meploooTepeg
etaipieg viobetovv Ta online péoa, SOt
arrodedetypéva eivat Mo armoTENEOPATIKA
oto va dnptovpyrcovy To embounto brand
awareness, T Crjtnorn yia 1o mpoiov 1} v
ormpeota, eite péowm hot leads generation
elte p€om TV areveiag IOANoE®V.

2. H ¢xpnén twv “Big Data”

AM\o éva “buzzword” too marketing; H
etaipia Gartner extipdet 0Tt nepiroo 230 Sig
dolapta Ba emevovBovy £mg To 2016, oe IT
EQAPPOYEG O1 OTI01Eg aopovLV TN Slayeipion
Kat aglomoinon t®v big data.

Ta “Big Data” épyovtat va meptypdyoov
mV exBetika) avantoln otoxelov Kat

A1 POPOPL®V, O HOPNEVT] KAl 11 HOPPT),
Ta omoia agopovv Kabe Ek@avor piag
emyeipnong. Ta “Big Data” etvat cus-

tomer behavior data ta omoia mpémet

va ovAAéyovpe, va anofnkedoope, va
talwvopobype, va emeSepyalopaote Kat va
AaSlOIIOOVIE e TOV IO AITOTEAEOPATIKO
Tpomo. Aéyetat ot 1) véa Pdorn) dedopévav
oe B2B eminredo etvat to Linkedin xat oe B2C
emnedo to Facebook!

10 TAXEIX

6.
78
8. Gamification
9. Teyxvoloyia
10. YmeoBovornta

3. H navtodvvapia tov content

'OMot ot Search engines marketing experts,
OOPPAOVOLV OTL To KAeldl T1)g emtTou)iag
orjpepa etvat 1) dnprovpyia egapeTika
IIOLOTIKOD IIEPLEYOHEVOD KA 1] KATAMNAN
XP101] TOL HEO® OADV TV KAVAN®V TOV
marketing. Aoto amotelet pia GAn kpiopn
TIAPAHETPO V1A TNV AIOTENECPATIKOTITA
too marketing otig pépeg pag. Ileptexopevo
To oroio anapTiletat amo Keipeva,
potoypagieg, videos, infographics, posts,
mentions kA ITapa\n)a, to visual
AIOKTdEL ONO KAt peyalvtepn) adia oe oxéon
P& To Keipevo. XapakTnploTiko mapddetypa
arrote)et 1) éxkpnén tov Pinterest to 2012
xata 1047 % (pelétn Nielsen).

4. O x0opog perakwveitat oto “mobile”
'ONo Kt ITePLooOTEPEG OLOKEDEG KAl
EQPAPPOYEG EGLIINPETOVY TIG AVAYKEG TV
KAatava@tov yia eveddia kat mobil-

ity. To 2012, meproootepot avbpwrmot otov
KOOpo ayopaocav éva smart phone amo ott
évav omoloytotr). Ao 2014 meptoocotepot
avBperot Oa éxovv mpooPaot) oto internet
péom smart phones xat tablets, amo ot
péoa armo Tov LITOAOY1OTI), YEYOVOG ITOD
onprovpyel véa dedopéva otig avtAnyelg
Kat tig dpdaoelg v emyelprjoemv. Etvat
evOewtiko ot otig HITA v mponyobdpevn
XPOVLI TO KOwo T@V smart phones avénonke
Katd 82%, eva o xpovog xprjong mobile ap-
plications xatd 120%!



5. Ta social media ennpealoovv mAeov

TO OOVOAO TG €mYEipNONG
H avodog tev social media ooveyiCetat
naykoopiag. Ot avbpaerot, coppava pe
npoogartr) pelétn g Nielsen, viofoov
Katd 76 % 10waitepa opop@a Kat OeTika
otav xpnotporolody ta social media, eve
KOPLog AOY0g xpriong etvat i) emxkowvevia
HE YVOOTA IIPOORIIA KAt 1] AVTAaANayT)
mANpo@opteV. Ao v al\n meopd,
ta social media 6ivoov v eokatpia
OTIG LAPKEG VA EMKOIVMVI)OODV VI
efommpetrioovv (social care) va rmovArjcoov.
A&iCet va onpetnbdet 0Tt 1 otovg 3 xprioteg
social media potipdet v eSormpéon
péow social media, eve éva 14% ayopdadet
IpotoVvTa 1) bInpPeoieg amo social ads, mapa
10 yeyovog ot 1o 1/3 tov xpnotev feopoov
evOYAITIKEG avTEG Tig dragpnpioetg!

6. ITIpotepatotnta oto “in bound”
marketing
Ot marketers dteBvag otadiakd divoov
Oiaitepn) PapdTa 0To Va KATACKEDACODY
v amnotekeopartikr) “in bound pnyavr)”
dnprovpylag eviiagpeépovtog, Staroyov,
EMKOVMVIAG KAl MOAOEDV pE XAPNAOTEPO
KOOTOG Kat KaAvtepa amnotedéopata. O
opog “in bound marketing” avagépetat
ot xprjon t@v owned 1) earned media kat
oxt ota paid media. Zopgava pe diagpopeg
épeoveg, 10 1/3 tov Chief Marketing Offic-
ers MayKoopi®g petépepav To pioo market-
ing budget amnd ta napadoolaxkd péoa ota
digital xavahal

7. Cross Platform Marketing

Méxpt onpepa Snpovpyodoape Tig
orodopég kat Tig mAatpoppes. [ToAa
onpeia yia kaBe marketing mpoonabeia

Kat T dtavopr), oneg ta portals, Ta mobile
applications, Ta social media KA. Ao ede
Kt 0To €€1)¢, DIICPYEL LA 1] AVAYKI) yid

Hta o SNpovPYIKL) Kat ONOKANP®pEVn
otpatywr) marketing, moo va
oopmep\apPavet OAeg TIg TAATPOPES, Ta
kavdaAw kat ta touch points. Alonotovtag
TIg OOYXPOVEG TeXVONOYieG, IAPEXETAL 1)
dovatotnta oy emtyeipnorn

va dnpovpyrioet éva eviaio
KOO PI)vopd Haviob
(“single minded
message”),
ATIOPELYOVTAG
rapdAAnia to
PAVOPEVO TRV
“media siloed”.

8. Gamification, To marketing

yivetat... Staokedaotiko
TToA\ot SteBveig avalvtég oyopilovtat
ot 1) ovykAlon marketing kat gaming
Oa ovveylotel kat ta enopeva xpovia!
To marketing Oa yivetat oAoéva kat mo
O1adpaoTiko, eve 1) Noykr) ToL «gamifica-
tion” Ba to BonOroet otV KAALTEPT CLVOXT)
TOD IIPOOPEPOPEVOD TIEPLEXOPEVOD, TO
omnoio Oa mepthapPavet mayvidt, ototyeta
pabnong, oovayeviopod xat empPpdPeoong.
Towg to marketing teAikd pe avtov tov
TPOIIO Va &xel KAADTEPA ATIOTENEOPATA OF
OTL AQOPA TNV EUIAOKI] TOD KOWVOL e TV
papka, v dnpovpyta leads, al\a xat v
MOTOTTA TOV IEAATOV.

9. Meyalotepn enévovon otV
texvoloyia marketing
Etvat pavepo 0Tt 0Ao Kat meptocotepeg
erevovoelg anatrtodvtat yia marketing
EPAPOYEG Kt DITOOOPEG OTO XDPO TNG
texvoloylag, naipvovtag étot to market-
ing xoppatt ano to IT Budget. Operational
CRM systems, Customer analytics, Business
Intelligence Tools, Predictive modeling,
Listening tools, Analytics 2.0, Mobility
devices K., elvat pepikd YapaKT)PlOTIKA
napadetypata g marketing texvoloytag.
H etatpia Gartner extipd 0Tt 1y damdvn) ya
TeXVONOYIKEG epappoyeg T@v marketers Oa
omepPet v avrtiotoyn v CIOs éag to
2017.

10. To marketing yivetat vmevfovo

To marketing, otadiakd, yivetrat emotrpn
Kat Eegedyet Ao TO XOPO TG .... TEXVIG.
Ot 8pdoetg xat ot otpatnykeg marketing
IT0COTIKOIIOOLVTAL Kat peTpmvtat. Ta
Marketing Metrics divoov m\éov oxrjpa,
poper| Kat ovoia oe kabe mpaToPovAia kat
dpaotnplotra.

Mua véa, aKOpa o IPOKATIKL| €O
yia o marketing apytoe.
To mapeABov dev pmopet va

Inyeg:
¢ Harvard Business Review
* Nielsen: The social media

aM\a€et, aA\d o pEAov report 2012 .
) ) ) * Silverpop: 6 key marketing
€lVAl aKopr) otd Xepia trends for 2013
pag! ¢ Habspots: Trends &
Predictions for 2013 and
beyond
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«Mobile Marketing: H véa peydAn npoxAnorn» [Mepog B']
Yvotpata mobile minpopwv

KTpatat ot pexpt to 2015,

Oa mpaypatomnotovvTat

emoimg oovarlayég vipoug 1

dloekatoppvpiov SoAapimv to
xpovo. 'Hor), ot mnpopég pe Kvnta
aroteAobdy 10 17% OA@V ToV MANPOPEOV TOL
nAektpovikoo epropiov! I'ia to Adyo avto,
Tpdredeg, eTaipieg KIVITr)g EMKOLVOVIAS,
MOTOTIKOV KAPT®V AAAA KAl TOL
S1adKTOOD VoLV pia peyahn payn yia va
e§aopalioovy pepidilo ayopdsg.
‘Opwg, n ayopd T@V TANPOU®V 1E0®
KIWVIJT®V COOKEL®V AIOTEAELTAL AIIO
ITOAM\A S1APOPETIKA CLOTHPATA KAt
DIICPYEL OLYXLOI OXETIKA HE TO MG AVTA
Aettovpyoov.
Ag Sexivriooope ooy, jie €vav oplopo:
1o mobile payment eivat pia petapopd
XPNHAT®OV, 08 avTAANAypa yud ayopd
ayadav 1) LI PECLOV, OTIOD TO KIVI|TO
mAEéPVo (1) éva tablet) yprotponotettat
yia v xivnon kat v emPePaioon) g
IANP®PS.
Ot mobile m\npopég propody va
IIPAYHATOIIOOBVTAL 08 KOVTLVI) AITOOTAOT)
(proximity payments) xopig va amatteitat
oroladnmote gootkr) ernagr). [Tapadetypa
elvat 1] MANP®L) TOL EL0LTIPLOL TOL PETPO,
An\d KPAT®VTAG TO KV TO TNAEPOVO KOVTA
0TI OLOKELI] AVAYVOOTG.
Ermiong, vrapyovv Kdt ot AopaKpOOpEVeEG
IANp®pég (remote payments) OIIOG aoTég
tov PayPal xat adAeg online m\npapég pe )
xprjon xwntoo. Iapaxkdte napovoidafovrat
HEPIKA CLOTNATA TAPOPEDV.

IM\npopég pe SMS

[M\npopég péom SMS yivovrat edw Kat
apxetd xpovia. [Tapddetypa amotelet o
ayOPAOTI|G IOV OTEAVEL [I1d COVTOpT) aitnon
yia nAnpopr) pe SMS Keipevo, Kat To mood
I\ perg Ipootifetatl oTo TALPOVIKO TOL
Aoyaptaopo.

IMA\npwpeg pe texvoroyia NFC

H teyvoloyia NFC (Near Filed Communi-
cation) arroteAet m\éov Paoikr) Aettovpyia
@V smart phones. Me v teyvoloyia aotr),
évag rmehdtng propet am\da va Bdlet to
KLVI)TO TOD KOVTA 08 GDOKEDI) AVAYV®OOIG
NFC yia pua mnpopr), 1) xpémon e yivetat
PE0® MOTOTIKNG KAPTAG.

Emkptrég g texvoloyiag Aéve ot dev
ordpyet Kapia mpootdépevn adia yia

NFC m\npopég oe éva Kataotpd, apov
otV mpddn, 1) kivnon etvat oxedov 1) id1a
He pua mototiky kKapta. Kat otig 6vo
MEPUITOOELS, AIIALTELTAL KAt 1) TPOoDeTn
evépyeta mAnKTpoAoynong evog PIN 1) piag
LIIOYPAPT|S.

H Google £xet avarmtddet to Google Wallet,
10®G 1) IO YVOOTI| €PAPHOYT) IANPOU®DV pE
texvoloyia NFC.

Direct Mobile Billing

Me o ovotnpa Direct Mobile Billing,

0 KATAVAA®DTG HIIOPEL VA XPE®OEL TO
AOyaplaopo Tov KLviTod ToL yid TLg ayopEg
Tou. Xovrifwg xpetafovtat dvo emineda
tavtonoinong (PIN xat One Time Pass-
word). Aev amnattettat ) xprjo1) MOTOTIKOV
1] XPEWOTIKOV KAPTWV, OOTE 1] IIPOEYYPAPT)
oe vrnpeoieg onmg PayPal. To Direct Mobile
Billing etvat diaitepa dnpo@ilég oty Aota.

Mobile Web Payments (WAP)

Ze autod to ovotnpa mobile mAnpep®v, o
KATAVAA@TIG OLVOELETAL PEO® KIVI|TOD pE
To internet xat ypnotponotet 10t00eAideg
(1) pe ™ PorBeta kamo0v app) yia va
IIpaypatorou|oet v minpour). H
TIANP®HI) YLVETAL g DIINPEDieg OTIMG
PayPal, Google Wallet or Yahoo Wallet 1|
AT\, TIANKTPOAOY®VTAG TA OTOyEla piag
MOTOTIKI)G KAPTAG O€ EVA ETALPKO Site.
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MARKETING MATTERS

Mua povadikr) ekdnAwon too EIM
o ovvepyaotia pe v IBM

“Welcome to the Era of the
Chief Executive Customer”

v exdrA@on mov dlopyavavet To
ENAnviko Ivotttovto Mdapketivyk
pe 1 ovvepyaota g IBM Oa
IIapovolacody evprjpatda oo
€pevveg Iov exmovet o topeag Institute of
Business Value g IBM pe anodéxkteg Chief
Marketing Officers xat dMa vynlopabpa
oteAéxn emyelprioemy, Oa avadetyBobdv ot
Topeig eotiaong onwg xadopifovrat amo
T1G TAoelg g ayopdg Kat Oa ovlr et
egeMdn tov polov tov Chief Marketing
Officer ot onpeptv), véa IpaypatikotTd.
Emiong, 6a napovoiaofobdv emroxnpéva
Hapadelypatd HETACXLATIOROD TOL
topéa Marketing pe v aStonoinon
g TEXVOAOYLAG KAt Ta AVIAY@OVIOTIKA
IAEOVEKTHLATA IOV AIIEPEPAV OTIG
EITLYEPI)OELG TOVG.
H taybdtarm avantoln g texvoloyiag,
1 StaobvdeoT) TOV CLOTHATOV KAl 1)
avadoor) v social media ebvooovv myv
exOetkr) avnorn tov Oykov dedopevav
IOV IIAPCYETAL ONHEPA Kat 001 YOOV O
éva Suvapiko nepBANNOV EMXEIPILATIKIG
dpdaorng.
Kabag ta 6edopéva avadeuvoovtat
0€ IOADTL10 TIEPLOVOLAKO OTOLXELO TOV
ETALPEIDV Y1a TV IPo®On o1 g avamntodng
Kat mg kawvotopiag, ot Ateodovtég
Marketing amoxtoov 10waitepn Bapdta
OTIG EMLYELPL0ELg TOVG, KaOmg, ONO Kat
IIEPLO0OTEPO, EMNPEACOLY — IIEPC ATIO T1G
dpaotprotteg marketing - v avdmrtodn
IPOTOVIRV, TV akvoida epodiaopo xat,
IIPAKTIKC, KAOe OTPATy1KO Topéa evog
OpPYCVIoHOoD.
H onpeptvi) mpaypatikot)td eMTacoet v
avaykn diayeiplong g mAnpo@opiag Iov
elopeet otV emyeipnor), n omoia oyetietal
L€ TOLG LPLOTAPEVODG KAt €V SOVApLEL
me\dreg, Kat v adlomoinot) g pe otoxo
TV IAPOXI) ESATORIKEDIEVMV DI PECLRDV.
O meldng to avapévet Kat 1o embopet
Kat ta oteAéyn marketing xaloovtat va
dlayelptotovv TV ev AOy® amaitnon-
va arrevfovovTat 0Tovg eEAATeG TOLG
HEHOVOPEVA, ATOPIKA KAt OX1 EVIAOOOVTAS
TODG O€ p1a EDPVTEPT) ONHOYPAPIKT
Opdda e KOWd XAPAKTINPLOTIKA, MOTE Va
IIAPEXOLV £VA €DPVL PAOPA DIPEOIDV, ATIO

IIPOCAPHOOPEVEG TPOMONTIKEG eVEPYELEG
PEXPL Kat TIHOAOYNOT) pe eSATOpIKEDEVO
TPOIO yid peydalo aplipod mehatmv.

H xprjon kat a&lomoinor) g texvoloytag
Kat TV eSeAtypévav epyalei@v avaioong
HIIOpetl va IIPOCOMOEL OTLG EMLYELPTIOELG

TA AIAITOVPEVA AVTIAY®DVIOTIKA
IAEOVEKTPATA yld va dpaoctnpilonownfoov
OLVAPIKA OTLG AyOPEG TOVG.

I'a va avtamnokptBodv oty véa
npaypatkotta, ot Ateobovtég Marketing
(CMOs) apyiCoov miéov va aglomotodv
v Texvoloyida, SnHovpy@VTAG id KOwTr
atGévta pe tovg Ateobovtég ITAnpopopiknig
(CIOs), mpoketpévoo va xabopicoov

1€ ToV BEATLOTO TPOTIO TIG TEXVONOYKEG
Tovg avaykeg eottadovtag ota epyaleia
avAaAvong, 0Tovg HEYAAODG OYKODG
0e0OPEV®V KAl OTA HEOA KOWVMVIKI|G
OKTODOTG.

Aiya Aoyua yua v IBM

H IBM Sabétet dexaetieg metpag

OTI) CLVEPYAOLA [IE TOVG EMKEPANTG
TOV EMYELPIOEDV KAL TOV THNHATOV
AN PO-POPIKI)G, EVA YAPTOPLAAKLO
eSehtypevav epyaleiov avaloong
peyalov oykov dedopevav (big
data) otov topéa too marketing, Ta
HE0A KOWVQOVIKIG OIKTO®MONG KAt TNV
ava\oor) arnotdI®ONG AIOWEDY K.d.
Emun\éov Grabétet éva topéa
OUPBOLAEDTIKOV LIINPECIDY
€0TLAOPEVO 0TIV aVAADOT
Oedopévmy yia to marketing

e mmeploocotepovg aro 10.000
£101KODG TOL KAAOOD, IKAVOTTa
Ote€aymyr)g EMYELPNOLAKDY EPELVMV
amo to think tank g etatpeiag,
EKATOVTAOEG EMOTIHOVEG OTO 1ed10
TV 0e0OpEV®V, ITEPLOOOTEPT ATIO
700 dum\@pata evpeotteXviag yia
Kawvotopieg oto medio TG avaAvong
0edOpEV®Y KAt TOL eRITopton, Kadag
KAt pa Kowotnta XIAAd@V HeAdToV
o aglomotody Tig Adoelg marketing
g IBM yia tyv avtaliayr) 10eov
Kat PEATIOT®V IPAKTIK®V.

EIAIKH

EKAHAQXH

ITots:
13 Iovviov 2013

Qpa:
17.00 - 20.00

Ilov:
Eevodoyeio
Intercontinental,
AiBovoa
«Aphrodite»

ITAnpopopicg:
Ka. Mapia
Kaypahdakov,
210.211.2000
(Eowt. 708)

@
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Marketing xat IT oto
EMMKEVTPO TIG EMYEIPNOT)G

EMC

EUROPEAN
MARKETING CONFEDERATION

1 EMYELPLOELG XPNOLHOIIO0DYV

A1) POPOPIAKA OLOTH AT POALG

Ta televtaia mevivta xpovid,

€ amoTéAeoHa VA elval akopn
OXETIKA V&, KAl VA CIIALTEITal aKOpn
XPOVOG yla 1) 51adoon TV oLOTNHAT®V o8
Kxdale topéa evog opyaviopoo.
Katda xvpto Aoyo, 1) fropnyavia
IIANPOPOPIKI|G EOTLAOE TIG IPWTEG deKaeTieg
otV avartodn “back-office” ocvotpdrav,
OII®MG CLOTHHATA Y1a TOV EAEYXO TOV
OLKOVOHIK®V Kot TG prododootag. Ot topeig
avtol fempoovvtal 0Tt épracayv mAéov oe
@PIOTNTA KAl OTL €xel IAPApeivel LOVO 1)
ayopd avIIKATAOTAOTG TOVS, 01K OT1g
HEYaNDTEPEG EMLYELPLIOELG.
‘Exovtag oovn0ioet oe vynlotepoog
poOpovg avamntolng, 1) Propnyavia IT éyet
oTpEYel IMAEOV TI)V IIPOCOXT) TG O Topelg
OIIMG 1] AIIOTOIIMOL] OTPATLYIKI|G KAl 1]
Kawotopia, mov g Twpa empovvtav
eCalpeTika adopnTeg 1) O1IIOVPYIKEG yia
va etvat copPatég pe my avamrtodn v
IIAN|POPOPLAKADV OLOTHAT®V.
Etoy, myv televtatia dexaetia, n Propnyavia
avadnnoe éva peydo 11€pog TG avAartughg
g ota “front office” ovotparta, onwg
avtd 1oV [ToAroeov, too Marketing xat g
ESvmmpétnong Iehatmyv.

ITio mpoo@ata, Aoy T pelmwong Tov
KOOTODG AVTAANAYT|G NAEKTPOVIK®DV
0eSopEV®Y TTOD EMITOYYAVETAL PE0® TOV in-
ternet, 1) fropnyavia IT npooavatoliotnke
KAt 0TtV avarrtodn) oootpAtov yid v
€0PLTEPT eI EIPNO KAt T1) dlayeipton g
£OoOLaoTIKg alvoidag.

Me 1) paydata eSENSN TOV TANPOPOPLAK®DY
OCLOTNPATAV, etvat avaykaio va ntobetnOet
Hd 10 OAOTIKY| AIIoyT) TG XP10NS

Tovg oto marketing, oxt povo ya va
StevkoAvvbet n Stadoorn) T®V CLOTNUATOV
£VTOG TOD OPYAVIOHOD, AAAd KAt yia va
eCaopalioovpe v Kalvtepr) dovarr)
onootpdn tov Marketing. Me aoto
akp1Pag to oxomo, d1efrxOn pehét

yia va Snpiovpyrioet va YEVIKO XApTn)
Ooadikaoiov marketing, o orroiog ot
ovvéxela yprotpomouwdnke yia v
avdarrtodrn) evog avTioTotov YeVIKOD XAapTn
IIAI)POQOPLAK®Y OLOTNUATOV marketing.
I'a v axpiPr) pebodoloyia, pmopeite

va avatpégete 0To avalvTiKO Kelpevo g
peNétg.

1o Surhavo diaypappd, napovotdletat o
YEVIKOG XAapTg T@V dtadikaotmv marketing
KAt TA TANPOQPOPLAKA COOTIATA IO TG
VII0OTIPLJOVV, £TOL OTIMG IIPOEKLYE CIIO TN
peléT).
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Me tovg xdpteg mov dnpovpyndnkav
elpaote og 0¢or va Katavoroovpe KaAvTepa
TIG ONHAVTIKEG EMUTTMOELG TIOV 01 £6eNilelg
OTNV IA1POPOPTKI] HITOPODYV VA £XOLV OTIg
epyaoieg oo marketing.
ZoVveldnTonolodpEe MAEOV OTL €Vd aTIO Ta
mo OepeAdtwdn o@éln too IT Ppioketar oto
onpelo enaQng pe Tov meAdT).

Meéoa amo ) Stadpaotiki) avialAayr)
AN POPOPI®V HIE AVTOV, HIIOPOLV Va
dapoppwboovy efatopikevpéva mpoiovia
oo Oa napeyovtat oe «niche» ayopég
IIYKOOPI®G, 1 aKOHN KAl O€ AyOpPEg TOV
£VOG aTOPOD.

Ot Baoetg 5edojevmv oL eMTPEIODY

T OLANOYT) ANPOPOPIOV CXETIKA HE

Tov meAdrtn) arro moA\ar\eg myeg, Oa
dadwoovv mv 18¢a g «eatopikevong
TIPOTOVIOV HEO® TIAN)POPOPIOV».

H tdon aotr) €xet ennpeaoctet onpavikda
amo ) Bewpia too relationship marketing.
H peAétn tov Reichheld xat Sasser, £6e18e
TO ONPAVTIKO AVTIKTLIIO TTOD £Xel OTNV
Kepdogopia piag emyeipnong, aKoun Kat
1] pKp1) avdnor) ot SlaTPEHOHOTTA TOV
IEAATOV.

‘Extote, o1 emayye\patieg Tov market-

ing avayvopifovv Vv avaykn yia
arrote\eopatiky) diayeipion g oxéong pe
ToV IIeAdtn), 1000 paxkporpobeopa 6co Kat
PV aIIO TV HPMTL IOANOT).

To emyeipnpa avTo evioxLETAL HEPATTEP®
arIo Ta oToleld IOV avadelkvhovV OTL TO
KOOTOG TG PeATimong tng diatnpnopotntag
etvat xapnAotepo amnd 1o K6otog PeAtiovong
G anoOKNoNg MEAAT®V, Kabamg Kat To
Yeyovog 0Tt 1 KepOoPopia TOV MEAdTOV
aoSavetat CPAvVTKA 000 IO PLAKPOXPOVLa
etvat ) oxeorn) etaipiag - meAdarn).

Ze ONeg TIG EMYELPT)OLLG, EKTOG OIIO TIG TIOND
HKPEG, 1) Olayeiplon TG OXEONG HE TOV
e arattel avtalayt) yvooemv petadd
OAOV OO®V EUIAEKOVTAL, KAl BG EK TOLTOD,
Baotiletat onpavtikda oto IT.

Av xat arotehovy dvo Sexmplota

Tanpata, tooo to Marketing 600 kat

o IT, pthododovv va Ppioxovtatl oto
EMIKEVTPO THG OPYAVOONG, KL £VVOLld IOV
Xpovoloyeitat amo ) dexaetia toov 1930,
ovppava pe tov kabnynt Kit Grindley oo
London Business School.

H a\rjfeia etvat 6t kavéva anod ta dvo
Tunpata Ogv propet va odnyrjoet v
EIMYEIPIILATIKT] OTPATN YK, X®OP1G TOo aANo.
H dvvatomta dnpovpyiag
eCATOHIKEDIEVOV IIPOTOVI®Y, Boet
EKTETAPEVOV TIAI)POPOPIAV Y10 TOV HEAATT),
0g oLVOLAOPO He Pla VEA ayopd (TOo0
PLOKI], 000 KAl EIKOVIKT)), O peTapoppmoet
Kdale emyetpron xat Oa B¢oet to «IT enabled
marketing», exabapa, oto emikevtpo g

emyeipnong.

EMC Review by Malcolm McDonald, Emeritus Professor, Cranfield School of Management. Copyright (c) 2012.
Article produced by the Academic Group of the European Marketing Confederation (EMC). All rights reserved.

Research Paper:
Elizabeth Daniel,
Malcolm McDonald,
Hugh Wilson, (2003),
"Towards a map of
marketing information
systems: an inductive
study”, European
Journal of Marketing,
Vol. 37 Issue: 5
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O ociktng NPS, npoPAenet v
Aarmo00o1) pag ENYeIPnonG;

Oeiktng Net Promoters Score NPS

(KaBapog Asixtng Zootdaoemv

aro ITehdrteg), etorxOn amo

tov Frederic Reichheld xat v
opdada oopPovAwv g Bain to 2003.
O 6eiktng NPS éyive armodextog armo moANEg
EITLYELPT)0EIG G O OEIKTIG TIPAYHATIKIG
IMOTOTNTAG TIEAATOV KA £V YEVEL TG ETALPL-
kr|g anodoong. Eyive 0waitepa dnpo@ing,
yiarti omotifetat 0Tt armedetle mmg ot Petikég
ODLOTAOELG AIIO ITEAATES, Arld OTONd 08
otopa, oopPaloovv oty avinon DOAoenV
KAt TV avAarrtodn piag enyeipnong, mo
IIOAD AIIO 000 1] IKAVOIIOiNOT) TOV IEATY) 1)
amn\d 1) Slatpnon) Tov. QoTO00, IAPOTL EXEL
arrodeiyTel EMOTHOVIKA OTL Ol ODOTACELG
IEAATOV £YOLV CNIAVTIKO AVTIKTOIIO 0TV
AVTAIIOKPLO0L] TOL KOWVOD OF £vd IIPOoToV,
01 OX€0€1G PHETASD TV OLOTACEDV TOV
IEAATOV KAl TOV OLKOVOHIKOV EMOOCEDY
TOV EMLYEIPIOEDV EXOVV IIAPAPELVEL OF EVa
peydho Padpo aveepedvnteg.
e pd o IIPOOQATI) PENETT) AIIO TOVG
Keiningham et al, avaAoOnkav 6edopéva
amo 21 peydleg emyelproetg oe pia
€0PEL YKAPA DIINPECLOV Y10 VOIKOKDPLL,
xpnotporowmvrag to NopPnyko Bapopetpo
Ixavonoinong ITehatav. [a ) pelétn
OtednyOnkav nave amnod 15.500 tnAepovikeg
OLVEVTEDEELG [IE VOIKOKDPLAL.
Ot epevvntég é0ecav mpoPAnpaTiopong yia
TV IIPOTYOLPEVT €peDVA KAl Tr) obVOeOT)
tov deiktr NPS pe v napeAfovtikr)
avantodn) g eTapiag mapd myv
PeENoVTIKT), 6edojEVoL OTL ALTO DIIOOAGDVE
OTL Ol OLOTAOELG IEAAT®V IO OTONd OE
OTOA, TAV OLVEIELX KAt OX1 0 IIPOSPOOg
TOV IOAIOEQV.

EMC

EUROPEAN
MARKETING CONFEDERATION

Ze névte Propnyavieg (tpdmeleg, mpatrpa
Kaoolp@v pe mini-market, owtaxd émuha,
OLOTIHATA AOPANELAG KAl PETAPOPES), 1)
avaioon) oV 0edopévev Oev armokaloye
Kapia onpavtiky cooxetion petaddp Tov
pLOp®V avamnTodng TOV EMyEPoe®V KAt
tov Oeiktr NPS 1) d\\ov Selktov tkavo-
01N 0NG KAt IMOTOTHTAG IEAATOV.

H peténetta e€étaon 11 deiktov kavo-

011 0NG KAt IioTng IMEAATOV, OOPIIEPIAC}L-
Bavopévoo xat tov Seixtr) NPS, amoxdaloye
ot kavevag detktng dev mpoobeoe adia otnv
TIPOYV®OOTIKI] SOVANN TOV EMOTHOVIKOV
HOVTEA®V avAIrtudng TOV PLopnyaviav.
211 ovvéyeld, 0 ApepIKAaviKog Aetktng
Ixavonotinong ITehataov (ACSI - American
Customer Satisfaction Index) ooykpiOnxe
pe tov Aeixtn NPS. H obyxpton) €detle otL o
Oeiktng ACSI Eenépaoe tov Oeixtn NPS otv
npOPAeyn PlopnXAVIKYG AvAIIToéng oTig

2 amo 11g 3 Propnyavieg mov eSetdoTnKav.
IMTapd tovg meploptopodg ota Stabeotpa
Oedopéva Kat PETd aIIo IMPOOEKTIKI)
O1aTOIIOOT) OPIOPEV®V AVIOLXIAV Yid

m pebodoloyia (mototnta Sedopevay,
OlaTOIIOOT) EPOTIOE®V, KAILAKA HETPNOTG
KOt TOATLOTIKEG Otaqopég), ot Kleining-
ham et al katéAnav oto copmépaopa ot n
peNET) Tovg dev vrIooTNPifeL TOV IOXVPLORO
ott Aeixtng NPS etvat o “mo adiomotog

et . , Research Paper:
€IKTIG TG IKAVOTITAG TG £TAIPLAg VA

Keiningham, T.L.,

peyahwoet”. . Andreassen T.W.,
Ot gpevvnteg 1oyvpifovTat OTL Ta OTENEXT) Cooil, B., 2007,
ETALPLOV KAVOLV Aafog va moTtebouy ot A Longitudinal

Examination of Net
Promoter and Firm
Revenue Growth,
Journal of Marketing,
Vol. 71 (July), 39-51.

1] LIIEPOXT) Kt 1) BTN O TOoL AgikTh)
NPS a6 emyetpr)oetg avd tov KOOpo
€lVal AIIOTEAEOHA EPITEPIOTATOHEVTG
axadnpaikrg épevvag.

EMC Review by Kitty Koelemeijer, Nyenrode Business University, The Netherlands. Copyright (c) 2012.
Article produced by the Academic Group of the European Marketing Confederation. All rights reserved.
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H dwayeipron g @rpng
oToV KOoHO Tov “on-line”

oMot vrootpifovyV, TeEKPNPL-
péva, 6T 1) eTAPKY Prjpn) etvat
TO IOADTIPOTEPO OTOXELO J1Lag
emyeipnong to omnoio enmnpeddet
KaboploTikd TV IPooeAKLOT), dlatrpnon)
KAt avarntodn tov TeAdTov .
ZHHePQ, 1| ETALPIKT) QP ennpedadetat
Beapatikd amnd to Stadiktoo mov arroteAet
) BAaon OOV TOV AVAPOP®V KAt TV
agempia yla kdbe kahn) 1} kaxr) eidnon.
‘Otav ot anoyelg Kat Ta oxOAld pPropovy
Va IapoLOLaoTOdY AVMOVOHA O€ &vVd PEYAaNO
AKPOQTI)Pl0, HIIOPOLY IPAYHATIKA VA
ENNPEACOLY ONPAVTIKA TV QL)1) EVOG
brand.
Emuipoobeta, éva G0O@NIIOTIKO meptleXo-
pevo propet va avéPet oty Kopuen Tov
ATIOTEAEOPATOV TOV HNXAVOV avalrtnong
KAl va KATAaoTpEWel Vv eKova evog brand
eite elvan etaipia eite mpoiodv, 1 akopa
KAt eva pepovapevo atopo. H dpeon
diayetpion g @rpng elvat anapaitn
000 moté¢ dA\Aote. ‘ONo Kat ImeplocoTePEg
etalpleg ovppetexyoov oe online oTpaTyyiKeEg
RAPKETIVYK 1€ OKOIIO 1)V IIPOOTAOLa T1)G
PI|ING TOLG AIIO TOLG APV TIKOVG blog-
gers, Ta ranking posts, ta mpooPAnTika
oxOAa ota social media axkopn xat amo to
SLOPNPIOTIKO TIEPLEXOHEVO TTOD AVAPTATAL
AV®OVOHA AIIO TOVG AVIAY®DVIOTEG TOVG.
H online Siayeipton g @rung etvat at-
TePA ONPAVTIKL). XPNOlpevEL OG Apova
OTO APVITIKO KAt ODOPNHILOTIKO
repteyopevo. Emtong, Sivel ) dovatotnta
OTODG EemayyeApartieg g emKoveviag
va napaxkolovfrjooovy, va katavorjcoov
KAl Va Slapop@®moovy TV OTPATYIKY
100G BAoet TOL TLAEyeTAl KAt QUOLKA,
apakoAovOOVTAg avalvTIKA Tig TAOELG

g ayopds.

s
BE——-

TéMog, etvan amapattntn yia 1) Stayeipion
Kat ) PeATIOTOonN o TG ETAIPIKIG
eIKOVAG, TOV IIPOCOIOPIOPO SVVNTIKAV VEDV
IPOTOVI®V/ DIINPECIAV, TI] CUYKEVTP®OT)
Kat eneSepyaota DOADTIH®V IAPOPOPI®V
OXETIKA [€ TOV AVTIAYDOVIOPO Kt Ta
IpotlovTa Tov, Kabmg Kat 1) Slayeipion
Kploewv.

Televtatla, apxetég etaipieg éyoov
KATAoKeLAoet e10Kd epyaleia Stayeipiong
e povadiko oxomo v arevdetag pérpnon),
napaxolovOnon kat Stayeipion g
etalpkng erpng. H yevikn 18éa etvat va
propoby va napaxkolovdrjcoov arld Kat
va ehéySoov O, Tt pmopet va PAemoov ot
DIAPXOVTEG AN KAl 01 SOVITIKOL ITEACITEG.

Palo Pro

Auayeipion g on line @rung pe tn
XP1o1n YAwoooNoyiki)g Texvoloyiag

To Palo Pro etvat éva eN\nviko,

am\o, PIAKO Kt YPIOTIKO epyaAeio
PETPNONG KAt AVAaADOLg THG on-

line @rjpng. Me ) xprjon g mo
IIPONYHEVNG YAD®OOOANOYIKI|G TeEXVOAOoyiag
OLYKEVTP®VEL AAA Kat avaldet ONeg Tig
e101)0€1G, Ta posts, Tig OLENTIOELG KAt Ta
videos tov eN\nvogavoo dtadiktdoo. O
XP1OTNG MIIOPEel Va OLAIMOT®OEL [1e DYWNAT)
akpifela, o IPaypatiko xpovo, amnod mob
EextvodV ot 0L(NTIOELS, 001 EMNPEACODY
OeTikd, apvnTikd 1) ondétepa T Grypn
Htag etaiptlag 1) evog mpoiovtog ( brand)
KL ITOLA etvat TENIKA 1) OOVOALKI) TOD
£1KOVA 0TO O1adIKTLO.

Kahomtet 0Aeg Tig avagopég amo yihiadeg
1otooehideg, blogs kabag

KAt TIg KOPLEG KOWVAVIKEG IANATPOPFIES,
Twitter, Facebook, kat YouTube kabmg
Kot ta forums.

Etvat éva 10aviko epyaleto yia toog
marketers, yia Tig etaipieg Emxowvoviag
Kot Anpooiov Xxéoewv, yia Digital
agencies, kabmg Kat yia opyaviopovg
oo Bé\ovv va yvepifoov dpeoa motot
etvat ot mpayparikot influencers g
@rpng Tovg. ITeproootepeg mAnpopopieg
propette va Oette €56 alAd kat oto

http:/ /pro.palo.gr

Awpeav
rapako-Aovonon
tov Palo Pro
yia 60 pépeg.
I'a myv npoogopa
aotr) propeite va
EIMKOLVOVIOTE
HE TV Ka. Zovia
TCeppmivoo,
Sales Manager
Palo Pro,
st@palo.gr
1) oto 210 380 5826
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VOTIrouTa
HAPKETIVYK

«BEavaktifovtag o OIKal@pda 0To OVELPO»

Movaowka sopnpata
KAl OOpIEPAOHATA

e eCatpetin) emtoyia

Olopyavednke 1) mpo

ekOnAmorn tov market-

ing matters too EIM tov
Deppovdapto pe opthntr) Tov Ateoddvovta
Zoppooro g MRB Anprtpn Madpo kat
pe Bépa, «Bavaxtifovtag o dikaiopa oto
ovetpo». H napovoiaon frav dattepa
AITOKAADIITIKI| KAl eVOLA@EPOvOoa e
TOV KUPL0 KOPHO TG Va e0TLAleTat oe
EVPIPLATA EPELVOV T OTIOLA APOPOLY TO
neptBailov g «véag ENAadag» €tot onag
OlaPOPPAOVETAL OTI) EITOXT| TI)G OLKOVOULKIG
kptong. Napaxdate napartifevtat opopéva
0laitepa AMOKAADIITIKA EDPILATA KAt
ovpIEPAopaTa ano TV eKONA®OT).

Y Ya)

MARKETING MATTERS

O ITehatng / ToAttg / Katavaletrg

otov ormoto arebfvvovtat orpepa ot
Mapxkeg exet fraoet Tpia xpovia kpiong n
oroida Tov €xet armodopr)oet eVIEA®G OAeg

T avtinyelg faocet TV oroimv édnoe ermt
Oexaetieg Kat ékTioe 1) (1) tov. ['ta to Adyo
aoto, o ITehartng / TToAitng / Katavaletrg
atobdvetat aroyortenor) Kat EANAeuprn)
ot)pt€ng, oo otV akpata EKeavor g
onpovpyet oovatodnpa «amoppuyng» i
«Kopoidiagy. Zrepa ameyvaopéva, oxedov
ekPlaotikd, avadntd KAmolong MoA(Veg
IIAV® 0ToDG omotovg Oa pmopet va otpidet
yrjypata atoodoiag yua va propéoet va
avtedet péxpt To Tehog Tng Kpiong.

e avTr)v Vv avdaykn ogeilovpe va aviaro-
kp1Boov}1e TOOO Ot eMirTedO MPOTOVTIKOD 1)
etaipkod offer (mpoopopdg) 600 Kat oe
emnedo EMKOVOVIAg.

O kataval@Tr)g eEDPLOKOPEVOG OTO OnELo,
peTadd «Olampaypdatenong» Kat Ipoorid-
Oetag ya €§000 arro v «xatabAupn», éxet
avdaykn yua «oovatobnpatikr» otjptdn Kat
«ODYX®PNTIKO» AOYO J1e OTOXO Va PIIOPEsEL
va MePAoet pe TIG PLKPOTEPEG ATIMAELEG ATIO
mV @aon g «Evnpuepiag» oty ¢dorn g
«Botoxlag» xat amno 1o «Exe» oto «Eipa».

Ze eP1OdOvG DPEDT|G O KATAVAADTEG
EMAVASIONOYODY TIg KATAVANDTIKEG TODG
TIPOTEPALOTITEG KA YO VA OIKATOAOY) 00DV
TIG EMAOYEG TOLG PETAPEPODY KATIYOPIEG
arIo My opdda TV AapaitIov 1 IOV
AITOAdLOE®V TOL IapeAdoOVTOG, otV
apovod opada TV «avaPANTeRV» 1) TOV
EIOLOOOMV 1) AKON KAl 0TV OPAda TOV

KATNPYNHEVAV.

T'a to onpepvo Ilehdrn 1) katavalwor)
AOUIOV YEVVA «EVOXIK» OOVOPOA, ITOD
Tov 0dnyovv otnv avadtnorn opfoloytkmv
AOYy®V amod vy pepld IOV HAPK®V aAd
KOl EMKOVOVIAKOV PVORAT®V 0L Oa
TOL AaAbVOLV TG AVACTONEG/ evoyég

omv katavaloorn kat Oa Eavadaooov /
SavaxTioovy To yKpeptopévo dikai®pa oe
pua kaAvtepn) mowotnta {®r)g, oL avTH )
Popd Opeg Oa eivat 1oppornpevr).

‘Exet avaykr) amo emxoveoviako Aoyo

rov Oa amootpéetat pilepouvg KOOKeg
avapoxAevovtag v kpion.O onpeptvog
rehdtng viedet «apfola» pe v «dxpatn
Xapd» too napeABovtog, e§akolovbet Opwg
va avadntd 1 «Pootpn» atotododia kat
10 «Betikd» WOW Effect, kaOe popd oo 1|
papka épxetat oe ernagr) padi too.

Ta xabe ayopd ofjpepa —aveddptnta ammo
mV adia G- ovVIoTd mEVOLOT) Yid TOV
KATAVAA®@TL), Kat 0 ermevOuTr)g onpepa etvat
EVIHEP®PEVOG, ALOTNPOG, ATIATTITIKOG Kt
0€ TIEPUTT®OT TIOL ATIOYONTEDTEL, TIHMPOG.
Exet v avaykn va éyet avtonenoibnorn), va
viwOet ¢é€oIIvog Kat IOADPHXAVOG pe OAA
arofepata «poyrig» moov Ha Tov dvoovy T
duvartotta va propet va avaonkaeverat
otav ot SLOKOALEG TOV PixVOLV OTO €daAPOG,.

Eivat mpo@avég 0Tt 0 Yn@laxkog KOOHog

éxet deonoCovoa B¢orn). Ta Social Media
(kowvavikd diktoa) Ppiokovtatl otV Kapdld
TOL YNPLAKODL KOOPOL KAOhG petald tov
aMav eSonmpetovy Kaipia v odyxpovr
avaykn too Word Of Mouth (mpoommikr)
ovotaor). Ot veotepot de meAdreg etvat
aotot oo 0pifoov ToLg KAVOVEG 08 ADTOV
TOV YIQLAKO KOOHO MEPVAOVTAG AIIO Tig
«2Xe0EIG» 0TI «AIKTODOT)».



Yndpyet entong pa vreptaty) IpoxAnon
Y10 TG PAPKEG KA TIG EMLYELPIOELG TIOD
Bpiokovtal mio® amod avteg. Ze autr)
VEd eMOX1] KAl OTOV YNPLAKO THG KOGHO
Oa mpénet va paboov va phave «Me» tov
KATAVAADTL] KAl OY1 «ZTOV» KATAVAA®DTL).
To kovpayto Opeg yia va tormobetndet 1)
PAPKA 100TIA AIEVavTL otov mehdarn) /
KATAaval@Tr) propel va to Ppet povo av 1
101a 1) é\ika too DNA 1ng, meplotpégetat
Yop® and tov aova tov “Leadership”
(“Hyeota”).

Xe “business” (emyelpnpatiko) emimedo
YLd TIG EMLYELPT)OeLg OXedOV AarIayopeveTal
1] AIIOKAELOTIKY] EAOYT) TOV PIHLATOG
«KoPa» (mw.x. peyedn, Aettovpykd koot
KAIL). Oa IIpEmet eKTOG Ao avto ot
ETILYELPI)OELG VA IIATHOOLY YEP KAl 0TV
IAeLPA TOV PPATEOV «EmKotveovem» Kot
«MetappoBpife». Kat emetdr) ) amoxmon
evog véou meAdatn ototyiCet 15 gopég
IIEPLOCOTEPO AIIO Tr) OLATr)P1OT) EVOg
orapyovta, 1 «ITiototto» 1OV IeEAatov
elvat éva amo ta peyaldTepa IEPLOVOLAKA
otoyela pag emtyetpnong, alda xat n
peyalbdTepn) IPOKAn o oe TIePLOdog DPEDTS.
H peAétn ayopav oe DQeor KATAOEKVDEL
OTL HAPKEG IOV APOVYKPACTNKAV, KATA
vonoayv, otjp§av kat aviédpacayv apeoa
oTig petaPallopeveg avaykeg ToL Kata
valetr) toug, Bynkav akefnteg amno vy
Kpton xat é0peyav mpmTeg 100G KAPIOLS
T®V IPooTIadeldV Toug avAaKapyng.

TéNog, moA\& €xoov akovotel péoa otV
Kpion yua my mepignun Kawvotopia

o €xet avdaykn 1 Xepa, ot [ToAiteg, ot
Katavalotég, oMot pag.

H xawotoptia Opeg 6ev emTpenetat va
exyopnet povo otnv éunvevon. Eivat
m\éov Sexabapo ott etvat kabrkov oOAav
1oV stakeholders (ooppetoywv) va
erevObLOOLY OTI OLOTNHIKI) EVTadh ToD
KALVOTOHOD TPOITOD OKEWIG PECT OF EVaV
emyelpnuatiko opyaviopo. H xawvotopia
dev etvat povo Sapvikég pOTIopEVeG 10€eg,
elvat armotéAeopd OLOTPATIKIG VOOTPOITiAg
TOL OPYAVIOHOD, elval P0G TG ETALPIKIG
tov kovAtovpag. To BLUE OCEAN Strat-
egy (H otpatnyikr) tov Mme Qxeavov)
elvat o oLYYPOVog 6PO}0G ITOL EVIACOEL TNV
kawvotopia oto DNA evog emyetpnpatikod
OpYaviopov divovTdg Tov T dovatotnta va
«Tagdgye» ota yaladla vepd ToL @KeAvon,
eKel ITOL 0 AVTAYOVIOPOG yivetat «irrel-
evant» («apeAntéog»).

, ESatpetixr)
Ta xopua napovotaon
CLpIEPACPATA ano tov
HIIEP }1 AtevBovovta
OUVOIITIKAa Zovppovdo
€ Ot katavaletég emavadlohoyoov ™ms MRB'
TIG [IPOTEPALOTTEG TOVG KA TIG qu,l]Tpr] A.
KATAVAADTIKEG COPTIEPIPOPEG TOVG. Maopo

Ot papxeg mpénet va Gopiooov 1) va
enavadlaton®oovy To aflako Tovg
MACO10 KAl VA OploovV e peyaldTepn
O VELT TIG AVAYKEG TIOD KAADITTOLV.

Kabe ayopa orjpepa —aveaptta amnd
mv ala g~ ooviotd emévovon yia
TOV KATAVAADTI.

2T VEA WIPLAKI| EM0XT) Ol HAPKEG
npénet va paboov va phave «Me»
TOV KATAVAA®T KAl OX1 «XTOV»
KATAVAADTL).

H xawvotoptia 8ev apopd povov
SAPVIKEG POTIONEVEG 10€eG, KUPL®G
elval armoTeAeoPa CLOTIATIKIG
VOOTPOIILAG TOL OPYAVIOHOD,
arrote)el Oe PEPOG TG ETALPIKIG TOV
KOLATOVLPAG.

H pelétn) ayopmv oe Dpeon
Katadelkvdel OTL Ol HAPKEG ITOD
APOVYKPAOTNKAV, KATAVON OV,
otjpiav Kat aviédpaoayv apeoa
oTig petaPallopeveg avaykeg Ton
KATAaval@tr) Tovg, Byrnxav akopnteg
amo v kpion Kat édpeyav npmteg
TOLG KAPIOVLG TV IIPOCIIADEIDV TOVG
0TO OTAd10 NG AVAKAPYNS.
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Marketing xaivotoyiieg
...0lVQ TOV KOO0

H em@aveia 1oo vepoo petatpemetat
oe Stadpaotikn yn@axi oBovy
Idmmveg epevVITEG, TAPOLOIACAV OTO
01e0veg ovvedpro Laval Virtual, to véo
pnxaviopod npoPolrg «AquaTop», To oroio
xpnotpomnotet Ty emg@dveta HoAod vepoo
®g 00ovr). H 000vr) ehéyyetat amno v
aMnemidpaor e To vepo.

To «AquaTop» propet va aviyvevoet
OLYKEKPIPEVEG XELPOVOIiES, OIIOG OTaAV
évag xprotg Poutd Ta SAayTLAd TOL OTO
vepO 1) OTAV KATL IANOLACEL TV EMPAVELT
TOV VePOL ATIO KAT®. AUTH T1) OTLYHL), TO
oLOTHA IPOOAVATONMUETAL MG TAATPOPHA
yia natyvidia. Ot epeovntég edet§av

OH®G OTL TO ovoTpa Oa propovoe va
xpnotponowmOet yia va alMnAemdpda pe
apyeta ToL LIIOAOYLOT).

H ao@alnig xpron Tov vepod mg

péoov yn@raxig arAnAenidpaong Oa
Onpovpyrioet atelelmteg SLVATOTITEG

yia marketers... Ao povadukég dnpooteg
exONA®OELG pEXPL TG MO OIOTIKEG OTLYHES
TV OPA TOL PIIaViov!

Kapotoakia too supermarket
IOV IIPOTEIVODV ODVTAYES

Me otox0 TV addnorn DeAoe®Vv paytovedag
ot BpaQuhia, 1) Hellman's mpoxapnoe oe
éva high-tech meipapa oe supermarket,

pe ) PorBeta kapotolmv eSonmAtopéva

He eldkd tablet kat kavovtag £orvn
xpnon g texvoloyiag NFC. Ta tablet,
avayvopifovtag oot KATaval®Teg etyav
torroBetrjoet éva Pado pe payoveCa Hell-
mann’s 010 KAPOTOAKL TOVG, IIPOTELVAY
dlagpopeg ovovrayeg pe Paon v paytovela.
‘Etot, edv mepvovoav amod to Tpnpa
Aayavikev, éva Bivteo pe oalata oo
nepteiye paytovéla énaile oto tablet, eve
0001 ITEPVOLOAV KOVTA arIo To tyfvormAeio
tov supermarket, ¢éBAennav Pivteo amo

éva yapt pe kpeppodia Kat paytoveda

va otyoynvetat. Av 1) OOVIAyT| apeoe
OTODG IMEAATES, AVTOL PIIOPOVOAV HE TN
Bor0e1a g obovng va evtomicovv 1) 0éon
TOV AIAPait) TV IPoiOVI®V péod oTo
KATAOTIA, IIPOKELIEVOD VA TA AyOPIo0oDYV
KAl VA eKTEAECODV TV aVTIOTOLXT) COVTAYL.
Zoppeteiyav meproocotepot amo 45.000
Kataval@tég oto neipapa g Hell-

man’s, eve o1 8¢ MOAOELG TG ONpeimoav
evTonmotaky| avdnorn) xata 70%!

DVD pe apopa nitoag
H yvootr fast-food alvoida Domino’s

ovvepydotnke pe 10 kataotpara evolkiaong
Bivteo ot Bpalkia, yia m) dwavopr) DVD, ta onota
dnpovpyodoav AP MTOAG KATA T XP1)01) TOVG,.
ITpw myv ewoaywyr) oo DVD oto DVD player,

1 eTketa £detyve mAnpo@opleg yua mv tawvia,

al\d otav to DVD ¢fByatve amo ) ovokevr), etye
£IKOVA KAl ap®pa Iitoag, oav va éByatve exetvn 1)
ottypr) amo tov SLAOPovpvo! Aev etvat yvmOTO TO
VYOG TOV IMOAI0EDV AN 1) EPEVPETIKOTLTA OTNV

OVLYKEKPPEVT) IIEPLITT®OT €PTace ota vyn!




Ot napoye
yla ta pé}\rp] T>él)g EIM

Qg péhog Tov EAAnvikoo Ivotttovton Mdapxetivyk, etote tavtoypova xat pélog g EEAE
(EN\nviknig Etatpiag Atoiknong Emyetprioeav). Me avtr| ) durhr dwotta, e§aopalilete
Hta Oglpd amod ONHAVTIKA OQEAD):

ITeprodiko «Manager» 8’”
Aappavete 11 tevym tov prviaioo meprodwkoo g EEAE, EAATVIKG
pe Oépata emxatpa oto y@po ToL management. vorolTo

HdpreTivyx
BpAia Management

Kabe xpovo, Aappavete 2 tpAia management 1) marketing yia v enayye\patikr) oag
BPA0Onkn. Ta BipAia odag amootéNovtat kabe IodvAo xat Aexépppro.

Etnowa oepa «The Edge»

To «The Edge» etvat pia moADTeAr|G Oelpd eTOL®V «00NY®V OKEWIG» OTO XDPO TG
EMYEPNIATIKIG TexVoyvaolag oo exdidet ) EEAE. H celpd avtr amoteAeitat amo €5t
emuépovg exdooetg, pe 700 oeNideg OLVOAKC, KANDIITOVTAG Ot SeX®PLOTOLG TOPOVG T €516
O¢para: Hyeola, Marketing, HR, IT kot Operations, Finance kot Corporate Affairs.

Awpeav oovOpopr) oto Management Direct Portal

H ooppetoyxr) oag oto EIM odg divel dopeav mpoofaorn) oto peyalotepo Management
Portal g Evparnng, 1o Management Direct, kaBmg kat mpovopia KTaKTtoo pEAong otov
opyaviopo Chartered Management Institute tng Mey. Bpetaviag. Ma povadwkr) mmyr)
evnpépwong mmov oag npoo@épet ) EEAE oe ovvepyaoia pe to Chartered Management Insti-
tute. H oovdpopur| aotr) yia ta pn péAn g EEAE éxet xkootog 100 evpo.

ATOmOT1), aviallayn YVOoe®V Kat EHIEIPLOV

Mropeite va OOPPETEXETE OTIG EKONAMOELG TTOD JLOPYAVAOVOVTAL KAl VA YVOPIOETE KANDTEPA
Toug enayyehpatieg Tov marketing. Méoa amo ooveédpia, evipepatikeg npepideg, workshops,
o€ ermikalpog topeig Tov management kat too marketing, amoxopiCete onpaAVTIKAa 0QENT
AIIO TNV EQIIEIPIA EKATOVIAO®MV HEAQDV, [E IAPOPOLEG IIPOKANOELG KAl EVOLAPEPOVTA [ EOCG.

Owovopikd o@eAn yia Ipoypappata eKIaidevorng
2ag IPOOPEPOVTAL HELDPEVEG TIEG OTA EKITALOEVTIKA KAt PETATITOXLAKA IPOYPAPPATA,
kabmg kat ota npoypdappata motoroinong g EEAE.

IIpovopiaxég Tipég ooppetoyng otig ekdnAmoetg too EIM
Amohapfavete emiong, pa wiaitepd IPOVORLAKY) HOATIKY TIHOV yia KdOe exdrjAwon tov
Ivotttootoo, oopnepapPavopévng kat avtig tov Marketing Excellence Awards.

Newsletter «<EIM on Marketing»

Qg pélog Tov Ivotitovtov Marketing AapPavete 6 popég
TO XPOVO TO 10O evnpep@TIKO E-newsletter
«EIM on Marketing», to oroio mepilappavet
T1g obY)OVEG Tdoelg oto marketing, LT
ATIOTENEOPATA EPELVAV, EMOTIHOVIKEG ki~
dnpootedoelg AVe 0TOvG IAEOV E
EIMKALPODG KAl CIPAVTIKODG TOpelg
Tov marketing KA1

)
Mu\fjote yua to EIM,

Owadoote v adia xat ta opeAn Too

og avtiotolyoog Ppilovg oag kat emayyeAparieg tov marketing.



To 61k06 ocag fnpa

To e-newsletter «EIM on Marketing» mou £xete
oTa XEPLa 0aG UMopEl e T SIkn oag Evepyn
ouppeToxn va e€eABei og £val mpayaTLKA
T(POKTLKO KOlL XPNOTLKO £pyaleio marketing yla
O0AouG. Mn Slotdoete va oTeileTe SIKA 0aG
Bpata, apbpa Kat LEEEG 0’ AUTOV TO SNUOOLO
Slaloyo 1ou emtbupol e va avamtéoupe
petafl Twv marketers yLa TNV EMKOULPOTATOL KoL
TG Suvatotnteg tou marketing.

To e-newsletter Oa kukAodopei kaOe dipnvo.
To UAIKO pmopeite va to oteilete oto e-mail:
eimonmarketing@EEDE.gr

OMAAA 2YNTAZH2
MEAH AIOIKOY2AZ EMITPOMMHZ E.I.M.

EMIMEAEIA 2YNTAZH2:
2MYPOZ ZIMQTAZ

EKAOTHZ:

EAAHNIKO INZTITOYTO MAPKETINTK THZ EEAE
NEQO. IQNIAZ 200 & IAKQBATQN 61

T.K. 111 44, AGHNA

TnA.: 210-2112000

@af: 210-2112020-1

EAAHNIKO INZTITOYTO MAPKETINIK THZ EEAE
NEQO®. IQNIAZ 200 & IAKQBATQN 61, T.K. 111 44, AGHNA, TnA.: 210-2112000, ®af: 210-2112020-1
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